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This evaluation form SHOULD be adapted to better address the needs and specificities of the operation. It has to be filled by the enterprises participating in the BtoB meetings during the event. In addition, an individual follow-up should be done 2 to 6 months after the meetings and sent to the EBSOMED team (in order to receive the final payment).  

Please take a few minutes to complete the following questionnaire & return it to the organisers.

Your name:
Your enterprise:
Your country:

Your position: 

Operation attended:


Date - Place:

1) General evaluation of the operation

· How do you rate the operation overall? (please circle)

Excellent       Very Good
 Good

  Satisfactory  
   Poor

· Please list the type of partnerships initially expected (exchange of technology, sub-contracting, export, etc.)

1)_____________________________________________________________________________
2)_____________________________________________________________________________
3)_____________________________________________________________________________

· Please list the objectives expected from these meetings (number of meetings, promising contacts, contracts, etc.)

1)_____________________________________________________________________________
2)_____________________________________________________________________________
3)_____________________________________________________________________________
· How do you rate extent to which these objectives were achieved? 

Excellent
Very Good

Good

 Satisfactory

 Poor

· How do you evaluate the preparation of these BtoB meetings (identification of enterprises, matchmaking, etc.)

Excellent
Very Good

Good

 Satisfactory

 Poor

Comments:  _________________________________

· What is your opinion on the relevance of the persons met (level of decision in the enterprise, relevance according to your partnerships needs, etc.) 

Excellent
Very Good

Good

 Satisfactory

 Poor

Comments:  _________________________________
1) Results of the meetings

· How many meeting did you have?

· Meetings planned by the organisers: ____________
· Non planned/informal meetings: ____________
· Results:

· How many promising contacts did you have? ____________
· How many concrete results did you get (partnership agreements, etc.)? ____________
· What are the types of partnership initiated or discussed during these meetings?

The types of partnerships are listed below: 

(1) subcontracting or co-sourcing agreement

(2)  Exportation/importation 

(3)  Exchange of commercial networks

(4) Technological partnerships (transfer of know-how, exchange of staff) 

(5) Establishment of activities (subsidiary company, representative office, etc.)

(6) Strategic partnerships (joint venture, representative agreements, etc.)

(7) Other
	Name of the enterprise met
	Types of partnerships/ agreements discussed
	Comments

	
	
	

	
	
	

	
	
	

	
	
	


1) Suggestions

· What would you suggest to improve for future meetings? ______________________________________________________________
· What types of enterprises would you like to meet for future BtoB sessions?

B2B evaluation form
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